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Top Agent Network 

TAN Member Agents Get Powerful Benefits 

The exclusive benefits – gained 
only by working with a TAN 
agent – allow home buyers and 
sellers to be more confident of 
their decisions as they proceed 
through the demanding process 
of buying or selling a home. 
 
Where verified top producers 
collaborate and prosper, Top 
Agent Network information is 
exclusive.  

Visit www. TopAgentNetwork.com 
for more information. 

Certificate 
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Customer Comments 

What People Are Saying To Bill 
 
Bill is very knowledgeable with the markets I work in. He has impressive skills negotiating a deal and 
follows through with all the details. We did 11 transactions together in purchase and sale last year with 
ease through all of them.  — Eric 
 
Great realtor! Great experience. Bill took extra steps along the way to protect our interests and make 
sure we were comfortable with the process. He was down to Earth and didn’t “sell” us on something, 
but instead spoke to us as friends. I would highly recommend him to anyone. — Dominique Jacques 
 
Bill is a native of Marin county and very knowledgeable. He is an excellent listener and directed our 
property search based on what we told him (which continued to evolve as we learned the area). Bill 
knows all of the red flags and was able to guide us on potential issues with certain properties. Besides 
being an excellent real estate agent, Bill is a really nice guy. I would recommend Bill to anyone looking 
for property in Marin.  — lgonis 
 
Great agent! Easy to work with and naturally takes the extra steps to protect his clients. He did 
everything we could have wanted to make sure we were happy with the purchase process and felt 
comfortable. He knew his stuff and was down turn earth about it. As someone generally in the business 
and  having worked with various agents in the past, he was a rare gem whom we enjoyed talking to and 
trust.  — Niki P. 
 
Bill was a great agent to work with! He understood our needs and only showed us property that was fit 
for our family. He is a hard worker, honest and dependable. I would recommend him to anyone looking 
for an agent that is really going to work to get the job done for them.  — Lisa M Nicholson 
 
 
I first contacted Bill while looking at a north bay property. We both agreed that it was not the best 
investment. Bill, however, thoughtfully suggested that we look at another property. With what Bill 
described about that property ,we ended up seeing it on Sunday and put in the offer on Sunday night. 
Ever since that day Bill has gone above and beyond, bent over backwards etc. to do everything that he 
could to make this house buying process as painless as possible.  There were numerous occasions that 
he adjusted his family schedule to fit our family schedule and made personal visits to our apartment so 
we could get the paperwork done .   
 
As I write this now I'm going to meet up with Bill tomorrow not to discuss anything about the house we 
purchased but only to have dinner with him to thank him for all his extraordinary effort . Bill, in my 
opinion, is not so much a realtor (even though he knows everything about the process) but  an 
individual who wants to help families grow and realize their first house.  Bills personality is 
straightforward, honest, kind, and funny . I would recommend Bill Byrd to any new house buyers,  he 
was and still is always a pleasure to deal with. — A. Agostini 

Testimonials 
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My Network 

We Know How to Leverage The Pulse of 
The Markets 

“ 

“ 
Buyer’s Market 
 
Demand is Lower 
Inventory is Higher 
Longer Listing Time 
Fewer Offers 
Lower Price Offerings 
Price Reductions  
 
Impact on Buyer: 
More home options. Better 
negotiating power. Could 
potentially pay lower than 
asking price.  

Seller’s Market 
 
Demand is Higher 
Inventory is Lower 
Shorter Listing Time 
Multiple Offers 
Home Selling Above 
List Price Holds  
 
Impact on Buyer: 
Fewer home options. More 
competition among home 
buyers. Important to work with a 
lender that can close loans 
quickly. Be prepared to pay 
higher than asking price. 

A Bit More Inspiration 
 

Home is the starting place of 
love, hope and dreams.  

 
William P. Byrd “ 

“ 
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RE/Max vs. The Industry 
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What Makes Bill Unique? 

How I Help You Find a Home 
Going the Extra Mile 

MLS 

Internet 

My Website 

Word Of Mouth 

Knocking On 
Doors 

Coming Soon 

Pre-Foreclose 

Probates  

REO 

AALTO Auction 

Top Agent 
Network 

RE/Max 
Network 

Broker Connect 

Old Expired 
Listings 

FSBO 

Temp Off-
Market 

Letters To 
Neighborhoods 

You Like 

Elderly 

3rd Party Flips 

11  | 



______________ 
______________ 
______________ 
______________ 
______________ 
______________ 
______________ 
______________ 
______________ 
______________  
______________ 
______________  
______________ 
Sewer    Septic 
______________ 
Yes          No 
______________ 
______________  
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
______________  
_____________miles 
Yes          No 
Yes          No 
______________  
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
Yes          No 
______________ 
______________  

CA DRE License #  01100559. T: 415.559.0556  | bill@byrdre.com 
Information deemed to be reliable, but not guaranteed. 

House √ Hunting Checklist 
Tracking Your Dream Home 

Address 
Nickname 
Price 
Square Footage 
Price Per Sq/Ft 
Mortgage 
Annual Taxes 
HOA Fees 
Insurance 
Monthly Payment 
% of income 
Year Built 
Lot Size 
Sewer/Septic 
Style 
Curb Appeal 
# of Bedrooms 
# of Bathrooms 
Office 
Formal Living 
Formal Dining 
Fireplace 
Air Conditioning 
Heating 
Custom Closets 
School District 
Commute to Work 
Cell Phone Service 
View 
# of Garage Spaces 
Storage Space 
Sprinklers 
Fence 
Garden Space 
Guest Parking 
Cul-de-Sac 
Pool 
Perks 
Drawbacks 
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Buying A Home During The Stay 
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The Buying Process 

Beyond the obvious elements such as location and size, here are nine factors 
that can affect how quickly your home sells. 

Easy Steps to Buying A 

New Home 21 
1. save up a deposit 

3. talk to a lender 

4. apply for a pre-approval 

5. Meet with agent and make a 
game plan game plan 

6. explore, have fun in looking 
for your dream home 

9. work out the 
property value using 

comparable sales 

10. write an offer and 
negotiate 

11. get offer 
accepted 

16. get formal  bank approval 

from 1 to 21 

13. schedule pest, building, 
and strata  inspections 

17. remove conditions 
and pay full deposit 18. sign and return 

lender CD 

15. sort out your  insurance  

14. renegotiate price 
pending inspection results 

20. escrow closing. Property Title 
Records at City Hall 

Congrats! 

19. final sale signing 

21. Move In. Keys Delivered. Utility activation. 
and much more… 

2. find the right agent that 
cares about you 

12. open escrow, 
earnest money deposit, 

appraisal  

14  | 

7. develop 
offer strategy 

8. review 
disclosures 
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Mortgage Loan Process 

Ready, Set, Go 

15  | 

Pre-Qualification 

Loan Application 

Credit Review 

Loan Estimate 

Find Dream 

Home 

Appraisal 

Pricing & 

Locking 

Loan Processing Underwriting 

Final Loan 

Approval 

Closing 

Disclosure 

Loan Closing 



Getting In Touch with Bill Boosting Your credit 

Beyond the obvious elements such as location and size, here are nine factors 
that can affect how quickly your home sells. 

1 
2 
3 
4 

7 
6 

8 

REPORTS. 

Check your credit report for 
errors 

TACKLE MISTAKES. 

Challenge derogatory items like 
collections, charge-offs, and late 
payments first 

PAY ON TIME. 

Make payments timely, even 
early to guarantee the date a 
payment is posted. 

CREDIT LIMITS 

Bring your account balances 
below 30% of your credit limit. 

KEEP CURRENT. 

Make small purchases on cards 
with zero balances and pay them 
right away.  

STAY FRUGAL. 

Don’t buy a new car, 
refrigerator, or any other big 
ticket item. 

TIMING. 

It can take up to 6 months to 
clean up and boost  your credit 
score, so no time to waist.  

8 
Tips To Boost Your Personal 

CREDIT SCORE 

5 
LONGEVITY. 

Keep the card you’ve had the 
longest to show credibility 
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Typical Expenses 

TYPICAL EXPENSES PAID BY SELLER 
Real Estate Agent Commission 
Pre-Sale preparation: Painting, Gardening, Staging, Cleaning 
- Mandatory and Customary Inspections and Reports: 
- Natural Hazard Zone Disclosure 
- City and Town Resale Inspection 
- Pre-sale Inspections: Contractor’s and Pest reports 
- County Transfer Tax: 
Special Area Taxes based upon any Unpaid Property Tax 
Any and All Delinquent Property Taxes 
Any Bonds and Assessments 
Document Preparation Fee for deed 
Notary Fees 
Homeowner’s Association Mon-In/Move-Out fees, if part of Home Owner’s Association 
Home Warranty (often requested by the Buyer) 
 
NOTE: A large portion of the above for seller will be deducted from closing, so DO NOT worry.  
 

TYPICAL EXPENSES PAID BY BUYER 
Mortgage Insurance and Homeowner's Insurance 
Appraisal Fees  
New Property Taxes 
Title Insurance 
Escrow Fee 
Lender Fees 
 

Buyer 

Seller 

A Bit of Inspiration 
 

Celebrate endings—for they 
precede new beginnings. 

 
Jonathan Lockwood Huie “ 

“ 
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Escrow 
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Disclosures 

1 

2 

3 

4 

5 

6 

7 

FORMS 
Real Estate Transfer Disclosure Form (residential ) 
Seller’s Supplemental to Transfer Disclosure Form 
Lead Based Paint Disclosure 
Water &Heater Smoke Detector Statement of Compliance 
FIRPTA (Foreign Investment in Real Property Tax Act) Notice 
Homeowner Association Disclosures, if applicable 
Sewer Lateral Disclosure 
Marin County Disclosures 
Carbon Monoxide Disclosure 

REPORTS 
Residential Earthquake Hazards Report 
Natural Hazard Zone Report w/Taxes 
Preliminary Title Report 
City Resale Inspection Report 
Statewide Buyers and Sellers Advisory 

 

RECOMMENDED 
Contractor’s Inspection 
Pre-sale Pest Inspection 

1 

2 

3 

4 

5 

6 

7 

Home Disclosures 
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Plan Of Action 

CONSULTATION. 

  Determine needs for your dream home. 
  Buying process overview. 
  Review market and strategy. 
  Lending qualifications. 
  Discuss agency relationship. 
 
LOAN PRE-APPROVAL. 
  Obtain loan pre-approval letter from lender. 
  Determine budget for home. 
  Make sure Lender is available on ? 
 
HOME SHOPPING. 
  Tour properties that meet your “ideal home”. 
  Explore, monitor market inventory and discuss 
strategy. 

 
FIND HOME AND MAKE OFFER. 
  If we are up against multiple Buyers, don’t 
worry if your offer does not get accepted, there is 
“always another great property”. 
  Review and sign off on available disclosures. 
  Discuss offer strategies with agent. 
  Prepare and submit appropriate offer package. 
  Discuss and develop Seller strategy.  

 
PRESENT & NEGITAITE. 
  Agent to present offer to Seller(s). 
  Offer accepted. 

 
OPEN ESCROW. 
  Escrow will order preliminary title report. 
  Buyer to deliver earnest money and option fee 
within 24 hours. 
  Title review and sign off. 

LENDER SUBMISIONS. 

  Submit copy of contract. 
  Schedule appraisal. 
  Confirm contingency removal date and loan 
conditions. 
 
INSPECTIONS. 
  Schedule inspections: Property, Pest, Roof, etc. 
  Review inspection reports. 
  Submit repair request to listing agent, if appl. 
  Negotiate repairs or allowance, if applicable.  
 

LOAN UNDERWRITING / INSURANCE. 
  Loan underwriter reviews inspection reports 
and appraisal. 
  Home insurance plan review. 
 
CLOSING. 
  Remove contingencies to receive a clear to 
close from lender and closing date. 
  Plan utilities, moving needs.  
  Get cashier’s check or wire down payment to 
Title company -- now 20 days and counting. 
 
FINAL STRETCH. 
  Final walk-through to confirm repairs, etc. 
  Review closing cost settlements and sign docs. 
  Title company will return documents to lender 
for final review. 
  Once lender issues funding, you get the keys! 
  Final walk through. 
  Record transfer of title & close of escrow.  
  County records Deed & mailed to you. 
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A Personal Note  
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LET’S SUCCEED TOGETHER 

THANK YOU 

BILL BYRD, REALTOR® 

CONTACT ME, ANYTIME 
415.559.5660 | bill@byrdre.com 
 
ADDRESS 
591 Redwood Highway  
Mill Valley, CA 94941 
 
WEBSITES 
Byrdre.com  |  Byrd4u.com 


